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The distinctive X-shaped Berlaymont building is the most 
iconic landmark in Brussels. It served as the office building 
for the headquarters of the European Communities upon its 
completion in 1967, and now houses the headquarters of 
the European Commission. For the past three-plus decades, 
it has stood as a symbol of European unity. Along with the 
NATO, the building helps Brussels earn the coveted title of 
the Capital of Europe. 

In the lobby of the building’s ninth floor, the Chinese 
entrepreneurs lined up, waiting expectantly for the arrival 
of the giant organization’s helmsman, José Manuel 
Barroso. They reserved the central spot among them for the 
prominent politician. Mr. Jiang Xipei, Chairman of the Far 
East Holdings Group, was urged to give the “team” some 
instructional remarks. No sooner did he start his “coaching” 
than Mr. Barroso emerged in the hall.

President Barroso is no stranger to the Chinese. His 
connection to China goes all the way back to the 1980s. As 
a junior diplomat then, he participated in the negotiations for 
Macau’s handover, so he is familiar with China.  

President Barroso always strikes people as energetic. 
Emanating a magnetic charm, he seems to have a natural 

“Helmsman” of the EU

knack for drawing people closer to him. A talented diplomat, 
he has long since developed an interest in diplomatic 
policies, which has remained strong throughout his political 
career. During his tenure as Portuguese Prime Minister, he 
drew upon himself violent opposition in his country due 
in large part to his unpopular political beliefs, including 
support for the American-led invasion of Iraq in 2003. 
He promoted the privatization of state companies, and 
pushed for drastic cuts in public budget. However, as the 
Portuguese foreign minister, he earned high praise even 
from the opposition parties for his excellent performance in 
the diplomatic arena. 

“The European Union is not just an idle observer of the 
world, it is also an important potential partner.” he noted. 
Keenly aware that the visiting guests represent a rapidly 
emerging economy, which is poised to become the world’s 
largest economy, he was also quick to point out that the 
EU as comprised of 27 member countries is also a very 
important market. 

“China is a huge market. But the EU has a combined 
population of over 500 million, and therefore constitutes a 
big market too,” he observed. “If both China and Europe 
open their internal markets to the outside world, the 
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economic power unleashed will be on a par with that of China’s 
opening-up campaign.” President Barroso has actually discussed 
this topic before with the Chinese leadership.

Recognizing the vital importance of a single, integrated internal 
market for the EU, he remarked that, some of the EU member 
states are very ancient countries, like France, which has stood as 
an independent state for hundreds of years, while some are rather 
young nations. The efforts to create a seamless, single market 
to guarantee the free movement of goods, capital, services, and 
people within a territory as unique as the EU have never been 
pioneered before anywhere in the world. 

A shrewd politician, he has a keener sense of the importance of 
a balance among world superpowers than any other statesmen. 
The cooperation between the EU and China is a two-way one, 
he stressed. China and Europe need to build a joint platform to 
facilitate fair play, so that both the European businesses and the 
Chinese businesses can benefit, since it will promote the shift of 
the latter’s growth model. The EU-China bilateral investment 
treaty soon to be concluded will protect both the European 
investments in China and the Chinese investments in Europe 
and ensure access to each other’s markets, and therefore will be 
mutually beneficial.

Three Core Questions for the President

President Barroso was happy to take questions from the 
Chinese entrepreneurs. 

After delivering a short welcome speech, Mr. Barroso 
promptly got down to business. Referring to the 
commendable transparency of the EU rules, which 
makes the region an ideal destination for foreign 
investments, President Barroso said the European 
Commission and himself were interested to know: 
what factors might be hindering Chinese investment 
in Europe? What are the dynamics of China’s internal 
reforms, and how will they influence the relationship 
between SOEs and private enterprises? What will the 
Sino-European relations be like in the years ahead? 
And what can be done to enhance the wellbeing of the 
businesses and people of both regions? 

Agreeing to take three questions, President Barroso 
soon found himself struck by both the eagerness of 
the Chinese entrepreneurs to raise questions and their 
unexpected frankness in raising them. 

Huang Nubo (Chairman, Beijing Zhongkun Investment 
Group): As a private business enterprise, we were 
convinced of the ideal investment climate of Europe 
and were truly interested to invest here. The president 
of Iceland invited us to his country. However, once 
we were in, a lot of problems arose. Our investment in 
Iceland was still misinterpreted as part of a “strategic 
scheme” of the Chinese government. In China, we 
built a small village into a natural and cultural heritage 
site.  In fact, we private entrepreneurs are nobody but 
businessmen, and as such we are first and foremost 
concerned with making money, before we give back 
to the local community. At present, Europe seems to 
be seized of an “irrational fear” of Chinese companies, 
which might be attributed in part to ineffective 
communication between us. Actually what we were 
trying to do is just tourism investment and tourism 
investment only, as the investment agreement we 
entered into can attest. But unfortunately, as soon as we 
reached the concrete stage, things got politicized. 
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Ma Weihua (Chairman, Wing Lung Bank): We 
will soon be celebrating the 10th anniversary of 
the establishment of Sino-European Strategic 
partnership. Over the past few decades, China has 
made significant accomplishments in its market-
oriented reform, to which all the Chinese private 
business owners present owe their entrepreneurial 
careers. Shortly before his retirement, former 
Chinese Premier Wen Jiabao voiced his regret over 
two issues that he failed to solve during his tenure: 
China’s market economy status; and arms sale. 
Will the new Chinese premier have to live with the 
same regret? With its massive market, China will 
be a perfect fit for the technology-rich Europe. As 
Premier Li Keqiang so brilliantly pointed out, “When 
'designed in Europe' meets 'made in China' there will 
be amazing results”. 

Wang Junhao (President, JuneYao Group): The EU 
decided a while back to impose duties on Chinese 
solar panels, a move that drew immediate opposition 
from 17 EU member states but finally got approved 
anyway. I can’t help but wondering how the EU’s 
problem-solving mechanism works. 

Zhu Xinli (Chairman, China Huiyuan Juice Group): 
On a personal level, I like Europe. My company 
has bought 3 billion Euros worth of equipment and 
packaging materials from seven European countries. 
As China’s agriculture is still lagging behind, I hope 

in the coming years the EU will strengthen 
its agricultural cooperation with China and 
contribute more to China’s ongoing agricultural 
modernization campaign. Many Europeans are 
worried about China’s rise. As the President 
of the European Commission, do you want 
to see a stable and prosperous China, or an 
impoverished and backward China? 

Liu Yonghao (Chairman, New Hope Group): 
We achieved over RMB 160 billion in sales last 
year. China owes its explosive economic growth 
to millions upon millions of private companies, 
which have become the most active part of the 
Chinese economy. I hope when formulating 
relevant policies, the EU will take account of 
the interests and concerns of them. Besides, the 
EU boasts of an advanced and sophisticated 
agricultural sector, and also doles out generous 
subsidies to its farming industry. And you’ve 
been doing an excellent job in the area of food 
safety too. So in my opinion, both Chinese 
businesses and regulatory authorities have a lot 
to learn from you.

Wu Jianmin (Executive Vice Chairman, China 
Institute for Innovation and Development 
Strategy): I  had served as the Chinese 
ambassador respectively to the Netherlands and 
France for nine years. It’s widely acknowledged 
that China and Europe have vast potential for 
mutual cooperation. However, it’s also a well-
known fact that the EU has always been “wary” 
of China. And I just want to point out here 
that it will take a concerted effort from both 
parties to minimize the “negative” impact of 
the Chinese private businesses foraying into 
Europe.  

Jiang Xipei (Chairman and CEO, Far East 
Holding Group): We find a good investment 
climate vital for us. After all, private businesses 
are getting increasingly influential, and we have 
a lot of options. I’m wondering if the Sino-
European investment treaty has any provisions 
dedicated to EUR/RMB exchange. 
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 President Barroso’s Responds Graciously

The outpouring of questions, varied in subject and 
wide-ranging in scope, are indicative of the Chinese 
entrepreneurs’ paradoxical perception of Europe: to these 
outstanding Chinese business leaders, the EU is both 
simple and complex, “arrogant” yet approachable.  

An experienced diplomat, Barroso chose to respond to 
the diverse questions at one time. “Thank you for the 
very open questions. I see that you are really private 
entrepreneurs with very pragmatic spirit.” he noted, “And 
I will answer in the same direct and open manner.” And to 
the daelight of the “audience”, President Barroso left no 
question unaddressed. 

President Barroso considered it a “good thing” that a 
short while ago a Chinese power company acquired the 
most important energy provider in his native Portugal. 
Concerning Huang Nubo’s question involving Iceland, he 
explained that he could not comment because Iceland was 
not a member state of the EU, though it is now applying for 
EU membership, and attributed Mr. Huang’s predicament 
to the possibility that “to the small countries like Iceland, 
big big China can pose seem potentially challenging”. 
Identifying with Mr. Huang’s feelings, he concurred 
with Mr. Wu Jianmin that the only viable solution lies in 

the adoption of a win-win approach. Referring to Mr. Ma 
Weihua’s question, he also expressed his agreement with 
Premier Li Keqiang’s observation that Europe and China are 
well advised to conduct win-win cooperation.  

In respect of agricultural subsidies, President Barroso stressed 
that the member countries would offer subsidies anyway even 
if the EU stays out of it, so the EU might as well implement 
the standard as one authority. “We can go against our countries 
in court when they violate the rules. We can sue companies 
when they violate the rules.” he explained. “There were 
different companies in Europe that could have complained 
to the European Commission, saying that there was dumping 
of the Chinese companies. We made an investigation, and 
we concluded that in fact there was this dumping. In that 
case, we were bound to act from a legal point of view. If 
not, those companies would have gone against the European 
Commission, and they could in fact sue us in court. So we are 
from their point of view at some limitations.”. 

He also emphasized the importance of bilateral dialogues. “We 
are negotiating with China in a constructive spirit, and hopefully 
will find a solution acceptable for both parties. Because of course 
the European Union or the European Commission does not 
want any kind of conflict with China. ”, he said. “In fact, our 
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relationship is the one that can garner most interest. China is our fastest growing trade partner, 
and it will, I think, very soon become the largest trade partner of the Euro Zone.” He added, “It 
is only natural that here and there, problems will happen. And that’s why we have the WTO, and 
we have a mechanism of dialogue between us, so that we solve them in an amicable manner. 
This happens with China, with the U.S. also, and many other countries. Sometime ago the 
European Commission imposed a fine to Microsoft, and Intel.”  And they are now investigating 
the Russian energy giant Gazprom for allegedly violating EU antitrust laws. “It is not politics.” 
he concluded.

Reiterating the status of the EU as a vital market, he considered it a strategic tool to 
counterbalance the influence and dominance of China and the United States. Neither China 
nor Europe would want to see the world dominated by any single power. It’s only natural that 
friction happens. President Barroso held that the important thing is for both parties to pool their 
wisdom together to solve the friction. He believed that technically, China's economic reform is 
not mature enough to gain EU recognition of market economy status. But he hoped these issues 
will get solved under the new leadership.

As for the arms sale, President Barroso replied that it would be the member states to account for. 
He addressed the issue of arms sale with striking frankness, eliciting a burst of laughter from the 
crowd. 

Regarding the issue of currency exchange, President Barroso admitted that in the EU-China 
bilateral investment treaty under negotiation, there are no dedicated provisions on currency 
exchange. However, he highly appreciated China’s support for the Euro. According to President 
Barroso, a stable Euro is good for all, China included. And the EU owes special thanks to China 
for its continuous faith in Euro. Unlike others, China never engages in Euro speculation. 

For Chinese businesses to invest in Europe, there has to be a mechanism in place to foster fair 
competition. The proposed EU-China bilateral investment treaty will hopefully enable Chinese 
and European companies to enter each other’s markets on even ground. For instance, Chinese 
companies will be able to buy European energy companies, and vice versa. With this goal in 
mind, both parties will be motivated to further the cooperation. And with a win-win mentality, 
nothing cannot be solved, he remarked near the end of the meeting. 

Convinced that solutions can still be found which will be satisfactory to everyone, President 
Barroso remarked that there must be solutions to the problems. He visits China at least once 
every year and witnessed with his own eyes China’s rise. The European debt crisis has affected 
all of Europe, with its impact also rippling to other parts of the world, including the Asian 
market. We now live in a global village, and we must solve our problems together. The Chinese 
growth deceleration is not just bad for China, it doesn’t bode well for the rest of world either.

Shortly before the end of the meeting, President Barroso expressed his delight at having 
addressed the “interesting” questions raised by the entrepreneurs. “Thank you for raising your 
questions in such a practical manner.” he said.
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Competition and Inevitable Issues

Although Barroso’s answers may not have fully satisfied 
the pragmatic entrepreneurs, they were impressed with his 
eloquence, and ability to be diplomatic. On the same morning 
of their meeting with Barroso, these influential Chinese 
businessmen also conducted two themed dialogues with key 
senior officials of the European Commission in the Berlaymont 
building. 

The CEC delegation’s visit took place when the EU-China solar 
trade dispute peaked. The EU had just announced its decision to 
impose duties on Chinese solar panels, and in retaliation, China 
threatened to slap a tariff on European wines. 

Concerned about China’s photovoltaic (PV) industry, Mr. Ma 
Weihua, former president of China Merchants Bank, raised a 
question concerning the solar-panel dispute: the EU recently 
took anti-dumping action against China, to the bewilderment 
of both China and certain EU member states. In a sector where 
mutually beneficial cooperation can be achieved, the EU chose 
to launch a disturbing action that not only adversely affected 
consumer interests but also exerted a devastating impact on 
China’s PV industry, which is predominately populated by 
private enterprises that have been working very hard to survive. 
What does the EU think of this decision that we see as mutually 
harmful? 

European Union Competition Commissioner Joaquin Almunia 
responded to the question. He acknowledged the existence 

of serious trade friction between the EU and China over solar 
panel imports, contending that the EU is obligated to defend its 
trade interests if need be and ensure established trade rules be 
observed. He also admitted that the EU rarely took anti-dumping 
actions against WTO member countries, especially the major 
players, but argued that the EU has conducted a careful inquiry 
into relevant complaints and decided to launch the antidumping 
proceedings after confirming that serious dumping had taken 
place.     

As early as the 1950s when the EU only existed in the form of 
a few treaties, the organization had been empowered to enforce 
competition policies, Almunia stressed. As long as trade cases 
involve the EU market, the EU shall be obligated to intervene 
by taking anti-trust/anti-cartel actions or prohibiting abuse 
of dominant position, including taking measures targeted at 
subsidies to private companies. 

The delegation also invited Almunia to ask a question. It 
turned out that he was particularly concerned about the market 
distortion caused by the distortion of competition between 
Chinese companies. There was no one better suited to answer 
the question than Prof. Zhou Qiren. Prof. Zhou felt the “problem” 
might be attributed to the EU’s insufficient understanding of 
China. “It is widely reported here that the Chinese government 
provides massive subsidies to private companies. The truth is 
that the level of support Chinese private companies received 
from its government is lower than the global average. You 
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contended that the Chinese companies’ 
land acquisition costs are low, which is 
hardly true either, because there are a lot 
of hidden costs involved that you failed 
to see. For instance, Chinese private 
entrepreneurs have to devote a lot of 
time and energy to the approval process. 
Things like this tend to put a serious 
drain on their resources and incur extra 
costs, even dampen their entrepreneurial 
spirit.”

“By contrast, although the production 
costs are high here in Europe, your 
society functions in a high-transparency 
environment, where rules and laws are 
closely observed and followed,” Prof. 
Zhou pointed out. “Non-transparency 
can be extremely expensive. If you take 
into account this factor, you will draw 
a completely opposite conclusion”, he 
stressed. 

Mr. Liu Chuanzhi acknowledged the 
existence of “distortion” between 
China’s SOEs and private companies. “In 
China, it’s true that SOEs and private 
companies are treated unequally”, 
he said. “For instance, last year, the 
government diverted RMB 4000 billion 
in government loans to the monopolistic 
SOEs. We don’t have any problem 
getting loans from banks since we 
are major players, but it is extremely 
difficult for small-to-medium-sized 
private enterprises to secure financing. In 
addition, in case of disputes, the private 
companies always find themselves at 
a disadvantage. That said, the Chinese 
government still gives private companies 
a chance to have their voice heard. For 
instance, many entrepreneurs here today 
are NPC deputies or CPPCC members, 
and they are able to communicate 
directly with the upper echelons of the 
government. ”

A Good Roadshow

“Wang Junhao, you are going to ask one question in the next session,” 
Mr.Liu Chuangzhi, the delegation chief, instructed Wang Junhao during the 
meeting recess. 

It turned out Wang had a question for the EU energy commissioner Günther 
Oettinger. The aviation arm of Wang’s JuneYao Group, JuneYao Airlines, 
bought over 30 Airbus A320 series aircrafts. The EU’s decision to impose 
carbon tax on all airlines flying in EU airspace deeply concerned Wang, 
since his airlines offers EU flights too. He hoped that the EU would consider 
charging Chinese private companies less, citing the fact that after many 
years of development, the EU now has one of the most mature aviation 
markets in the world, while China didn’t open up its aviation market to the 
private sector until 2006. 

Oettinger responded that climate change is a global problem, and aviation 
emissions currently account for about 2% of global CO2 emissions, which 
might not seem like much but is still growing, due to the rapid growth of global 
aviation operations. He believed it necessary for both sides to make some 
concessions, and called on the aviation industry to come up with a reasonable 
upper limit on aviation emissions, so as to give the industry a common 
mechanism to foster fair competition. 

Mr. Frank Wu, vice president of the China Real Estate Association, raised 
the next question: China’s carbon emissions accounted for 20% of global 
CO2 emissions in 2009, 40% of which were attributable to real estate 
and construction industry, literally pointing out the real estate sector as 
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the major culprit. Noting that the majority of 
building blocks in China are built on site, not 
prefabricated in factories, he hope the EU would 
send professional delegations to China to help 
the country with its housing industrialization and 
green building campaign. 

The EU’s energy policy put a high emphasis 
on the energy efficiency of buildings, Oettinger 
explained. Last year, the EU-China Partnership 
on Urbanization was established, with a view 
to promoting the building of smart cities. He 
suggested that Chinese civil engineers visit 
Europe and see for themselves how European 
smart cities benefit citizens. 

Mr. Jiang Xipei asked a profound, even 
somewhat “ultimate”, question: the competition 
between many countries can actually be defined 
as an incessant “pursuit” and “jockeying”, which 
over time won’t be sustainable. In addition to 
efficiency, competition also gives rise to a lot of 
problems. He wondered if there are any good 
ideas for fostering orderly competition. 

Acknowledging the brilliance of the question, 
Oettinger replied that “Only through competition 
could a fair agreement be reached. If we take 
a long-term perspective on our research, we 
may actually solve technology problems and 
foster fair competition, and thereby achieve our 
goals sooner. Only on a level playing field can 
a common goal be set and a common market 
established.”

Mr. Wu Jianmin’s question concerns clean 
energy.  The  US and  the  EU saw the i r 
investments in clean energy drop for the first 
time the previous year. He wondered if it was a 
temporary decline, or if it just reflected people’s 
shifting attitude toward clean energy.  

Oettinger replied that the EU had passed relevant 
laws stipulating that by the year 2020, new 
energy shall account for 20% of the region’s total 

energy use. “We have every confidence in our ability to reduce 
our dependence on conventional energy”, he said. At the same 
time, he also stressed that the EU needs to make more cost-
effective investment, because the European electricity price is so 
high that it simply couldn’t be nudged any higher. Therefore, the 
EU will take into account the specific circumstances and try to 
find a balance.  

Impressed with the amazing growth of China over the past 
few decades, the EU energy commissioner admitted that he 
knew very little about Chinese private companies. And he 
believed this kind of round-table meetings to be an effective and 
meaningful way to communicate.  

 “I think your visit is a very good roadshow. We look forward to 
seeing more ‘shows’ like this in the future”, he said. 
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Meeting with Di Rupo

On the night before the delegation’s visit to the European 
Commission, the Belgian Prime Minister, Elio Di Rupo, 
received the Chinese entrepreneurs at the Chateau de la Hulpe, 
a 170-year-old French-style castle. During the meeting, Di 
Rupo described the unique position of Belgium in Europe, 
while also applauding the accomplishments achieved by the 
CEC delegates’ companies in their respective fields and their 
commendable contributions to China’s progress. 

“At both the governmental level and the corporate level, 
we’ve been aggressively advancing our reforms, and we 
hope to further our cooperation with Chinese companies”, 
he said. He went on to stress the geographic advantages of 
Belgium—strategically located in the heart of Europe, with 
most of the major European markets lying within a radius of 
500 kilometers. In addition, the country also boasts excellent 
infrastructure and world-class logistics capability. 

Low house prices are the country’s another advantage in 
attracting foreign investment. For instance, the office rental 

costs in Brussels are 80% lower than those in Paris. Besides, 
Belgium’s favorable tax incentive regime is also highly conducive 
to corporate innovation and growth. 

Brussels, the Belgian capital, is home to numerous international 
institutions, including the headquarters of the European Commission 
and the NATO. “The presence of several key global decision-makers 
in the city makes Brussels a major decision-making centre,” Di 
Rupo said. He also underlined the reputation of Belgium as the most 
open country in the world. “We represent an open mindset, and a 
sophisticated commercial civilization,” he remarked. “The sheer 
number of foreign companies investing in Belgium shall make it 
manifest that we are a land of opportunity and success”.

Although Belgium is still reeling from the financial crisis just 
like other EU countries, Di Rupo said he was sure of Belgium’s 
rebound, especially given that the country has far outranked 
its EU peers in the field of innovation. “I find our new national 
development strategy to be a perfect fit for China’s latest Five-
Year plan,” he said. 
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Their Stories

Mr. Wu Jianmin served as the Chinese Ambassador 
to France from 1998 to 2003. Having left the post for 
10 years, he still keeps a close eye on the Sino-French 
relations. 

In recent years, as China’s economy took off, he has 
noticed a shift in French people’s attitude toward the 
Chinese. “It’s a very subtle change,” Wu said at the 
press conference before heading for Europe. And that’s 
how he got convinced of the importance of international 
visits in enhancing mutual understanding. “The Sino-
French relations will grow stronger once we solve this 
problem”, he pointed out. 

It was the third time Wu joined the CEC delegation on a 
foreign visit. He said there are two reasons why he had 
been so supportive of the CEC’s foreign visits:

Firstly, accounting for 60% of China’s total economic 
output, private companies have lent considerable vitality 
to the Chinese economy, with the CEC members serving 
as the leaders of the private sector. Given that some of 
them have already made commendable achievements 

【China Stories】

investing in Europe, He believes the visit would 
undoubtedly promote the Sino-European relations. 

Secondly, during the past decade or so, most of the 
Chinese companies “Going out to the outside world” 
have been SOEs. But as China’s economy gallops 
ahead, it has become increasingly important for 
Chinese private companies to go and explore the 
world. The fact that the CEC delegation was received 
by such top leaders as the French president, the 
Belgian prime minister and the president of European 
Commission reflects the importance the EU attaches to 
Chinese private companies.

Wu Jianmin has discovered that the CEC members 
are all good storytellers, and their stories are also very 
touching. “It’s very important for an emerging China 
to have some stories to tell,” he observed. In Wu’s 
opinion, China’s rise today has been arousing concern, 
even fear, across the globe. “Having Chinese private 
entrepreneurs go out there and share their own stories 
will help the world gain a better understanding of 
China”, he said. 
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The Man who Tried to Buy a Piece of Iceland

Europe Still on the Radar

During a meeting with the senior executives of Comité France-
Chine, three CEC members shared their entrepreneurial stories 
and opinions on future bilateral cooperation. 

“You may have heard this many times before. I was invited by 
the Iceland government to help develop their tourism industry. 
That’s right, I’m the Chinese guy who planned to buy 300 
square kilometers of Iceland,” opened Huang Nubo. 

Speaking of the present trip, he remarked, “While I’m glad that 
we have received an enthusiastic welcome from the French 
government, I felt a bit offended when some reporters asked me 
whether I have plans to buy France. It seems many Europeans 
still hold deep-seated suspicions toward us, a trend I lamented 
as ‘anti-globalization’”.”

“We have a problem of our own though, and it’s not about 
making money, but about sustainable development”, Huang 
pointed out. Huang’s Zhongkun Group operates a lot of tourist 
attractions in China, which is not exactly known for its service 
industry. With a sophisticated service sector, France may 
give China a lot of help in that field. Mr.Huang wants to find 
some French talents and specialists to help run Chinese tourist 
attractions. Amid the current employment crisis in Europe, 
these professionals may have a hard time finding or keeping 
jobs, but in China they are highly sought after. Huang calls this 
a process of “re-globalization”, in which he believes lie a lot of 
business opportunities.  

“I’m still planning on investing in the European tourism 
and modern services sectors,” Huang said. Despite the 
repeated shelving of his Iceland plan, Huang Nubo 
remains resolved to tap into the European market. To his 
dismay, though, he still found himself constantly mobbed 
by media interested to know the latest about his thwarted 
Iceland plan. 

“It’s just a story of a Chinese businessman wishing to 
go out and explore the world”, Huang remarked. “What 
are they so afraid of?” he wondered. During the visit, he 
asked Barroso and Hollande this same question. 

And the answers he received are strikingly consistent: the 
EU works to keep markets open and welcomes investment 
from all countries, including China. “So they also 
understand it’s an era of globalization now, when capital 
has no borders,” Huang noted. 

Mr. Guo Guangchang, another CEC member, is much 
luckier. His Fosun Group bought a significant stake in 
Club Med, allowing many Chinese to know about the 
holiday resorts operator, which helps draw droves of 
Chinese tourists to Europe. Likewise, Huang Nubo’s 
plan to buy land in Iceland, though thwarted, nonetheless 
piqued the Chinese people’s interest in Iceland as a unique 
tourist destination.  

“China's urban population surpassed that of rural areas 
for the first time in the country's history, and in 20 years, 
China's urbanization rate will exceed 70%,” Huang Nubo 
pointed out. He believed that the tourism markets around 
the world would benefit from the rising spending power of 
the Chinese people. 

At the same time, Huang also frankly pointed out that 
the reason why he is so willing to invest in Europe is 
that some European countries boasts such attractive 
advantages as vast market, political stability and excellent 
service sector. In addition, price is also a very important 
factor that goes into the equation. He is now actively 
seeking new investment opportunities. 
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Four Brothers 

“My entrepreneurial career has its origin in a family 
farm. I’m now also a major shareholder in a Chinese 
bank,” said Liu Yonghao, chairman of New Hope 
Group. “Back in 1982, my brothers and I decided 
to start our own business. China was so poor back 
then, and I earned only RMB 30 per month. We sold 
our watches and bicycles and scraped together RMB 
1,000 as our seed money. We don’t have a rich or 
powerful father, but we had the courage to try and the 
willingness to work hard. 31 years later, we have a 
company whose annual sales topped 20 billion Euros 
last year”.

Founder of one of China’s very first private enterprises, 
Liu is also a CEC director. 

He went on to give an overview of how New Hope 
Group grew from its humble origins to one of China’s 
biggest providers of meat, eggs and milk, as well as 
how it expanded from farming and food processing 
to banking. He also talked about the changes the 
company’s corporate governance structure had 

undergone over the years, as well as the power 
shift that had taken place earlier in the group. 

Thanks to China’s huge population, New Hope 
Group has achieved a annual sales growth of $1.5 
billion for five consecutive years. And the bank 
the group invested in, China Minsheng Banking 
Corp., Ltd., has become a medium-sized national 
bank with outstanding innovation capabilities and 
exceptionally impressive ROI. 

“In 1996, we decided to split up. At the time, I 
was the chairman, my elder brother the chairman 
of the board, my third brother the president, and 
my little brother the general manager. Nobody 
was willing to be bossed around by the other. So 
we took a few days to split up our company.”

The company established by the four brothers now 
employs a total of 120,000 people. “I’m engaged 
in poultry, pig and cattle breeding and processing, 
with over 1 billion chickens and ducks produced 
every year”, Liu said. Over the past decade, China 
has put a lot of effort into improving food safety, 
but due to the vast multiplicity of small farmers 
in China, government regulation of food safety 
has been insufficient at best, he said. By contrast, 
France is particularly strong in the area of food 
safety, so he believes the two countries have a vast 
potential for mutual cooperation. “We Chinese 
entrepreneurs are all very lively and enterprising, 
and we are still so young. We take this trip to 
France with an aim to conduct exchange, learn 
good practices and ‘upgrade’ ourselves,” he said. 

“In addition to growth, a company shall also pay 
attention to business continuity, with due efforts 
made to choose the right successor. Last month, 
a group of experts and my daughter formed the 
group’s new management team, which will take 
some powers from me”, Liu said. 
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Mobile Internet in China

To Incorporate Global Resources 

“I heard there are 5 billion people in the world who use a toilet, but 
there are 6 billion who use a mobile phone.” Mr. Charles Chao opened 
with a joke. 

Also a CEC member, Mr. Chao is the president and CEO of Sina.com, 
a leading Internet media and services company in China. The topic he 
chose to talk about was mobile Internet. 

With 250 million mobile phones already sold so far in China, he 
described China’s mobile Internet business as “booming”. In a mere 
three years, Sina Weibo, the company’s microblogging service, has 
seen its users skyrocket from zero to 500 million. The users of Tencent 
Wechat have also surged past 300 million in two years. Alibaba.com is 
yet another explosive success story. 

“Our mobile Internet business grew sevenfold last year, which is well 
beyond our expectations,” he said, predicting a wealth of growth 
opportunities in the sector, especially when such mobile devices as the 
iPad have been steadily changing the way people live their lives. “30% 
of news in China appears first on Sina Weibo. The first thing most 
Chinese people do after getting up in the morning is to read Weibo 
posts. They also communicate a lot via Tencent Wechat”, he said. 

“People used to shop a lot in brick-and-mortar stores. Not anymore. 
Now they just visit taobao.com online, click a few buttons and 
have what they need delivered right to their doorstep, a trend that 
has changed people’s lives in the truest sense, bringing us a lot of 
opportunities as well as challenges,” Chao said, further pointing out 
that the major challenges lie in how to keep abreast of the development 
of the mobile Internet and continuously innovate, and how to find a 
new, better business model as well as good and effective solutions. 

“We didn’t invest much in France, but we chose to put 
our money in a famous brand, which helps make Fosun 
a somewhat household name in the country”, Guo 
Guangchang told an audience of 300 entrepreneurs at the 
4th International Capital Conference.

A CEC director, Guo is also a founding member who 
helped create the club six years ago. 

“We have an excellent team at Club Med, who work very 
hard to accomplish their goals every year,” he said. He 
attributed his investment decision to his belief that the 
tourist experience provided by Club Med perfectly suits 
the Chinese people’s way of life. The Chinese are family-
oriented, he pointed out, and Club Med is perfect for 
Chinese families, especially those with children. 

The west has good brands and ideas, while China has 
an ever-growing market. What Fosun is doing, in Guo’s 
own words, is to “combine global resources with China’s 
growth momentum”. 

He also talked about the guiding principle Fosun follows 
in investing overseas—“before investing in a company, 
we must first figure out what we can do to help it.” Over 
the past three years, the two sides have already reached 
substantial consensus, allowing Club Med to have a stable 
and reliable shareholder. 

At Hotel Lutetia in Paris, Mr. Guo proposed that the 
purpose of a company shall not be to merely make money, 
but to provide the society with better products and better 
ways of life. “First and foremost, we must consider what 
we can bring to the investment candidate, and then what 
the company can do for society.” he said. 
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China’s Urbanization Storytelling Capability

“If we say the past 20 years was the game time of China’s real estate 
industry, then the next 15-20 years will be the show time for China’s 
urbanization,” Mr. Frank Wu reminded the European entrepreneurs that 
China’s urbanization would bring enormous business opportunities. 

Unlike other real estate developers, Wu’s Central China Real Estate Ltd. 
adopts a regional development strategy. For the past 21 years, the group 
has focused only on the central China market. One of the most populous 
provinces in China, Henan has a population of 110 million and 120 cities. 
Central China Real Estate has already established strategic presence in 40 
of them. 

Since 2013, China’s government has been aggressively advancing an 
urbanization campaign across the country, allowing Wu to see new growth 
opportunities. 

 “It took Europe 120 years to increase its urbanization rate from less than 
20% to 70%, while China only took 20 years to bump up its urbanization 
rate from less than 20% to 52%,” Hu said, believing that China's 
urbanization rate would rise to 70% in 20 years. “And by then, China’s 
urbanization campaign will be nearing its completion”, he pointed out. 

According to Wu’s estimate, China’s urbanization will bring RMB 40,000 
billion worth of investment opportunities, since the vast country boasts 
nearly 600 medium-sized cities and 2,000 county-level cities. 

He also mentioned China’s low level of housing industrialization, citing 
the fact that it takes 30 months to build a 80-meter-high building in China, 
while the European builders only need one year, because “70% of their 
building blocks have already been prefabricated in factories”. 

“China’s housing industrialization alone will generate enormous business 
opportunities,” Hu assured. “So please everyone, do pay close attention to 
China’s urbanization in the next 20 years”. 

“In addition to producing good products, Chinese 
companies shall also be capable of selling products and 
telling stories,” Ms. Xia hua observed, sharing her opinions 
on Chinese brands internationalization. 

Ms. Xia used to be a university lecturer, and entered the 
apparel industry in 1994. Today, EVE Group, a company 
she established, boasts five high-end men’s fashion brands. 

She frankly observed that, thanks to China’s huge 
population, once the brand of a company becomes 
successful, the company will soon grow bigger and more 
profitable, which often leads to the company slackening its 
efforts to cultivate its brand further. 

“Ten years ago I would never have dreamed of exploring 
the international market,” Ms. Xia said, whose company 
is now one of China’s leading apparel makers. Since the 
end of the 1990s, some of world’s top luxury brands have 
accelerated their infiltration into the Chinese market, forcing 
Ms. Xia to think about EVE Group’s internationalization 
strategy. After 10 years of exploration, she has identified 
most of the common mistakes made by Chinese brands in 
conducting brand internationalization, and come up with 
her own “recipe”.

“Chinese companies are good at ‘making stuff’, but that’s 
far from enough if you want to build global brands. You 
must also have distinctive cultural attributes of your own,” 
she noted. “Over the years, we’ve paid too much attention 
to learning ‘good practices’ from the west, never realizing 
that to a brand, the most important thing is to be ‘different’”, 
she said.  
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“Another key ingredient is the capability to 
build brand momentum,” she pointed out, 
referring to a company’s ability to market 
and sell its products. 

Though not nearly as good as the world’s 
top brands in marketing products, Chinese 
companies are exceptional in their ability 
to learn and emulate. She took for example 
EVE Group’s “butler” service, which is 
inspired by the British butler service. “Now 
our butlers are better than their British 
counterparts in providing clients with 
customized services,” she said. 

In Ms. Xia’s opinion, even though the 
majority of Chinese companies remain 
domestically focused, they shall never 
slacken their efforts on the marketing front 
since they still have to compete against 
the invading international brands on their 
home turf. “Only those with world-class 
marketing expertise can expect to survive 
and thrive”, she observed. 

“We all did a poor job telling our stories,” 
she pointed out, believing that outstanding 
brands have one thing in common: 
ability to tell great stories that pull on the 
heartstrings of consumers. 

Ms.Xia was a member of the CEC 
delegation that visited Britain last year, 
where she was invited to put on an EVE 
Group fashion show at Lancaster House. 
Drawing instant attention from the 
British media, the show also stirred up 
some controversy among her peers, who 
wondered why she bothered at all since 
her products were not sold in the UK. 

“I beg to differ,” she said. “I think its well 
worth the effort to let people remember 
you.” She firmly believes that if someday 
Eve does enter the UK market, it will have 
a leg up on other Chinese companies, since 
the British public has already heard of the 
brand. 

Three Ingredients to Sustainable Development

“There are three key ingredients to achieving sustainable development: 
sharing; equality; and rules,” said Mr. Michael Yu, sharing his opinions on 
sustainable development atop the speakers’ podium at Hotel Lutetia. 

In his opinion, no one in this world can survive alone; everyone must stick 
together, and be willing to share. “I’m not just talking about individuals, the 
same is true of companies and countries,” he pointed out, further explaining 
that, since China has long been lagging behind the western countries, the 
latter have developed a strong sense of superiority over the former, and 
tend to hold irrational prejudices against the Chinese, which can undermine 
bilateral diplomatic and business relations. 

A recognized “expert” at handling situations, Yu believes that the sense of 
superiority, which always leads to inequality, must be dropped if one wants 
to build a meaningful relationship with others. The friction between many 
companies can actually be avoided if everyone treats each other equally. 
“In case of dispute, everybody should just sit down and talk it over, and try 
to reach a win-win solution”, he said, referring to the recent Sino-European 
trade row over solar panels. 

In addition, he also attributed the seemingly endless conflicts between 
today’s companies to the failure to abide by the basic “rules of the game.” 

“We shall try and determine the basic rules of the ‘game’, be it 
collaborations between companies or cooperation between countries, 
and enforce them as the minimum requirement,” he said. It’s only natural 
that conflicts occur between companies, and as long as the basic rules are 
observed, sustainable development can absolutely be achieved, Yu claimed. 
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Three Uncertainties

A “Pilgrimage” to Learn

When visiting the headquarters of BNP Paribas, Mr. Liu Chuanzhi stressed that private 
companies constitute the most active part of the Chinese economy, while also pointing 
out that in pursuing sustainable development, Chinese companies are facing tremendous 
pressure stemming from the uncertainty of the future.  

“Firstly, there is still uncertainty about the policies of the new Chinese administration. 
For instance, the previous administration proposed to encourage consumption as the 
primary means of boosting GDP, and so does the current administration. However, we 
are not sure if they really mean it. If they do, there will be significant changes to such 
factors as the consumption structure and salary structure. Another concern of ours is how 
the urbanization drive will proceed, since the campaign will affect many sectors and 
generate both business opportunities and risks,” Mr. Liu said. 

Secondly, the global economic climate is still uncertain. Liu felt the American 
economy to be improving steadily, but still found the EU’s economic outlook a bit 
unstable. He also considered the EU’s generous social welfare system to be somewhat 
disadvantageous, since it compromises the region’s competitiveness. Besides, the Euro 
zone debt crisis also poses uncertainty for business development. 

Thirdly, there is also uncertainty about the way new business models might affect the 
traditional ones. For instance, due to the proliferation of the mobile Internet, China’s 
e-commerce is booming, which will make a serious dent in the country’s retail sector, 
with marketing and supply chain bearing the brunt of the impact. “Amid such chaos, 
good investment will pay off splendidly, but bad investment will also cause awful 
consequences,” Liu pointed out.  

“This trip is not meant to enhance Sino-French friendship, but to seek business 
partnerships”, Mr. Liu said. “We’ve always wanted to bring the Chinese and French 
companies together”. 

“The ability to achieve better growth even 
amid uncertainties is a goal pursued by all 
business enterprises. For thousands of years, 
Chinese businessmen have been consumed 
by the desire to build century-old businesses, 
but few succeeded. By contract, there are 
many century-old brands in Europe. Why 
can so many European businesses achieve 
sustainable development?”, wondered Mr. 
Zhu Xinli. 

He considered the CEC’s EU trip as a 
“pilgrimage” to find the answer. “The CEC 
is a learning-oriented organization. We take 
this EU trip to both seek cooperation and 
learn good business practices,” he pointed 
out. 

He believes that there are generally two 
factors that affect sustainable development: 
natural disasters; and manmade calamities, 
which include climate change and political 
instability. “We must make full use of 
human wisdom to achieve sustainable 
development amid uncertainties,” he 
suggested. 

He further proposed that entrepreneurs 
should put corporate social responsibility 
before pursuit of profit, and conscientiously 
fulfill their responsibility to employees, 
consumers and the society. “It is a big 
challenge for entrepreneurs. And we have a 
lot of learn from the EU in this respect,” he 
said. 

“The old ‘contractual spirit’ can be succinctly 
described as the initiative to do business 
following the principles of freedom, autonomy 
and voluntariness,” he observed, calling on 
Chinese entrepreneurs to put their feet in 
others’ shoes and take a multiple-perspective 

【Lessons Learned】
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approach toward problems. Contractual spirit shall be upheld in both 
interpersonal relationships and business dealings, he insisted.  

Mr. Zhu was also deeply impressed by Schneider’s employee shareholding 
plan. The French multinational’s employees now hold 5% of its total 
shares. “This is an outstanding example of the new ‘contractual spirit,’” 
he remarked. In his opinion, the new “contractual spirit” shall be based on 
equality and mutual benefit, with such diverse parties as client, shareholder, 
society and country all benefited. 

In addition, Zhu also spoke highly of the French expertise in brand building, 
agriculture and food safety. “In addition to capital, Chinese companies 
have an additional advantage: China’s massive market”, he pointed out. 
He also urged Chinese entrepreneurs to take a more cautious approach to 
investing in Europe, stressing the importance of having a clear picture of 
one’s own needs before investing overseas. “If you are making investment 
for investment’s sake, you are not going to see good results,” he warned. 

The “Torch”

“Taking this trip, we are reaching out to you 
with all our hearts,” Mr Michael Yu, host of 
the CEC delegation’s first press conference in 
France, opened frankly. 

“When we visit Europe individually, what 
we bring along is only ‘sparks’. But when we 
form a delegation and visit Europe together, 
we become a ‘torch’, aimed at igniting 
passion in the Sino-French friendship,” 
he observed. While the Chinese and the 
French have different unique traits — the 
Chinese are good at seizing opportunities, 
while the French people are known for a 
strong romantic streak, they are committed 
to pursuing the same thing: peace and 
happiness, Yu noted. 

Before heading for France, many delegates 
were warned by their families and friends to 
keep their guard at all times while in France, 
which had prompted a lot of concern among 
them. 

“Over the past 20 years, I’ve visited Europe 
many times, and never once did I feel unsafe. 
But why suddenly everyone is so scared 
being here? This is not good,” Zhu Xinli told 
the media. 

Michael Yu attributed the problem to media 
exaggeration. “It’s not unlike western media 
always sensationally depicting China as a 
horrifying place to be,” he said. “Actually 
Paris is fine, and so is China. And in any case, 
we can’t let fear run our life, otherwise the 
beauty and freedom of life would be all but 
ruined.” 
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Dispel Fear with Actions New Hope

“Thirty years from now, the best-performing Chinese companies in the 
global business arena will very likely be those private enterprises as 
outstanding as our CEC member companies,” assured the ever-suave 
Mr. Wu Jianmin.

Having left his post as the Chinese Ambassador to France, Mr. Wu still 
keeps a close eye on the Sino-French relations. 

“Compared to ten years ago when I was still the Ambassador, the 
scale of Sino-French cooperation has significantly expanded,” he 
said, pointing out that the bilateral trade volume has surged from less 
than $ 20 billion to $50 billion, with a growth rate beyond his wildest 
expectation.  

Besides, back then, the French people were not yet “afraid of” China. In 
their eyes, China was a far-flung, mysterious country. But over the last 
few years, their view of China has undergone a subtle change — they 
start to feel threatened. 

Mr. Wu attributed the fear to China’s rapid rise and France’s steep 
economic downturn. In addition, France’s lack of understanding of 
China may also lead to fear, he observed. 

“Both sides must overcome the irrational fear. Thirty years ago, 
there wasn’t even private business in China, but now Chinese private 
companies account for 60% of China’s GDP. More importantly, they 
now employ 80% of the country’s workforce, and are also actively 
making investment overseas. They have increasingly become a force to 
be reckoned with,” he said. 

Mr. Wu also advised Chinese private entrepreneurs to take a positive 
approach to resolving the problem. “Instead of pointing fingers, 
we Chinese shall try to prove with our actions the baselessness of 
the European fear toward China, thereby gaining new business 
opportunities for us,” he suggested. 

Mr. Feng Jun, a CEC member and Chairman of aigo Digital 
Technology, plans to open an aigo store on Avenue des Champs 
Élysées, in which products of numerous Chinese homegrown brands 
will be displayed, with a view to seeking win-win partnerships. “Moves 
like this will help dispel the fear,” Wu commented. 

“We’ve signed investment framework 
agreements with France and Netherlands, 
made some investments and bought some 
stake in Europe, intending to introduce some 
EU companies to China and collaborate with 
them in the field of breeding, food safety and 
food processing, in a bid to make China’ s 
food safer, or to use Mr. Guo Guangchang’s 
words, ‘to combine global resources with 
China’s growth momentum’”, said Mr. Liu 
Yonghao, Chairman of New Hope Group, to 
an audience of journalists from around the 
world.

Pointing out that this trip reflects China’s 
great economic progress and enhanced status, 
since “the EU’s top leaders all treat us with 
great respect”, Liu also complained about the 
fact that France knows too little about China’s 
private companies. 

There is still a wide gap between China’s 
private companies and foreign-funded 
enterprises in corporate governance, risk 
control and R&D, said Liu, and there is a 
lot for Chinese private companies to learn. 
“During the past one hundred years, with 
their great corporate governance practices 
and outstanding competitive capabilities, they 
have successfully survived crisis after crisis,” 
he observed. 

Impressed with the 88-year-old Serge 
Dassault’s “refusal” to retire, Liu noted, 
“Mr. Dassault has actually cultivated very 
competent professional managers to help lead 
and promote Dassault’s future growth.”
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Heritage and Innovation Internal Innovation is Key 

“I was most impressed with French companies’ ability to build on 
their heritage and innovate,” said Mr. Edward Tian, Chairman of 
China Broadband Capital Partners.

Speaking of how Dassault Group manages to keep innovating 
while successfully passing on its heritage throughout its 100-year 
history, Mr. Tian remarked, “Chinese companies shall try and 
emulate this ability. Dassault has been such an inspiration.”

“Organizational system is the hardest to innovate on. Schneider 
doesn’t have an integrated headquarters, but a widely dispersed 
organizational structure, which is well worth emulating,” he 
pointed out. 

According to Tian, his cloud computing base is looking to 
collaborate in September with two French companies: Dassault 
Systemes and Schneider Electric. The base will help promote 
the former’s software to Chinese companies by means of 
“cloud computing”, while the latter will put together an energy 
management plan for the base. 

Mr. Deng Feng, Founder and Managing Director of Northern Light 
Venture Capital, remarked, “we are here to learn. French companies 
have unique characteristics of their own, and boast some superior 
management concepts and notions well worth emulating.”

Noting the eagerness of French companies to work with Chinese 
companies, Mr. Deng pointed out that France is home to such tech 
giants as Dassault and Schneider, and the trip to France provided a 
great opportunity to learn. 

Mr. Dennis Wang, Chairman and CEO of Huayi Brothers Media, 
remarked, “it is the first time I stayedy throughout a CEC visit in 
its entirety, during which I was most impressed with the heritage of 
French companies. Actually there’s There’s nothing to be ashamed 
of about usin China having no modern corporate heritage to speak 
of, since China’s modern corporate history is so short. Besides, 
I find internal innovation to be vital for a company. Dassault 
Systemes is a good example. We must learn and emulate, it’s very 
important, and it’s what we are good at too.”

Mr. Frank Wu, Chairman of Central China Real Estate Ltd., also 
mentioned Dassault Systemes. “When visiting the company, I was 
particularly struck by the fact that the Internet has begun to change 
people’s lives in a revolutionary way,” he said. 
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Putting a Face on Chinese Private Companies 

“We take this trip not just to promote our own businesses, 
but also to boost the image of Chinese private companies 
as a whole,” said Liu Donghua, founder of the CEC. 

In his opinion, “compared to the CEC’s previous visits to 
the U.S. and Britain, this trip is more pragmatic.” 

However, to his dismay, he also found out that many of 
the EU’s top leaders knew little about Chinese private 
companies, which is why he was further convinced that 
the EU trip should be primarily dedicated to enhancing the 
collective image of Chinese private companies.  

“In the past Chinese people were generally forced to go out 
to look for a new way out, but today we actively reach out 
to seek cooperation,” he pointed out. 

“Thanks to a carefully designed schedule, we managed to 
have a fulfilling day everyday without visiting any cafe or 
fashion store. And the companies we visited are all global 
giants,” observed Ms. Xia Hua. 

She said she was greatly awed and inspired by the century-

old Dassault Group and the giant but nimble Schneider 
Electric. Attending a HSE leadership session, she was 
particularly struck by the professor’s brilliant observation 
that “when Napoleon’s dream soars beyond the French 
border, he is bound to fail”. 

“I think this is the best-prepared CEC visit in three 
years. We’ve carefully planned and prepared everything, 
including the questions we ask and the exchange sessions 
we attend,” she said. 

“As tourists, we’ve visited Chanel many time before, 
but this time, we are here as the CEC delegates to seek 
business cooperation with the firm,” Ms. Xia pointed out, 
speaking of her visit to the fashion powerhouse Chanel. “I 
believe the marriage of technology and fashion will bring 
about tremendous changes.” With Mr. Wu Jianmin as the 
initiator, we’ve signed with the fashion firm an agreement 
to build a “Sino-French Fashion & Arts Research Center”, 
with a view to export China’s young and emerging fashion 
designer to France and also bringing French designers to 
China,” she explained. 
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Always the Entrepreneurs

“We can’t count on politicians to get us out of the crisis,” 
observed Mr. Ma Weihua, former president of China 
Merchants Bank. 

“The EU politicians have all shown overflowing enthusiasm 
toward us, and that’s great,” Ma said at the delegation’s 
wrap-up press conference. “However, we will have to rely on 
entrepreneurs, not politicians, to lead us out of crisis.”

The central issue of the meetings with such top EU 
politicians as Belgian Prime Minister Di Rupo, French 
president Francois Hollande and former French Prime 
Minister Jean-Pierre Raffarin is investment, Ma pointed out. 
“We can tell that the EU leaders are all trying their best to 
facilitate bilateral business-to-business cooperation,” he said. 
“However, in my opinion, we can’t count on politicians to 
get us out of the crisis.”

He cited G20 as an example. In 2008, when the financial 
crisis just broke out, the G20 countries showed some 
solidarity, but as the crisis deepened, the facade of solidarity 
soon crumbled, with the member countries all starting 
to put their national interest first and implement self-
serving policies. For instance, some G20 countries adopted 
quantitative easing monetary policy, a blatant move to gain 
advantages at the expense of other countries. 

“That’s why I’m increasingly convinced that we will need to 
count on entrepreneurs to lead us out of the crisis,” Ma stressed. 
The delegation’s interactions with European entrepreneurs have 
been highly pragmatic, since they share common interests and 
aim to achieve win-win results, said Mr. Ma.  

Europe Slump will Continue

“A battery shall have both a 
positive terminal and a negative 
terminal in order to function. 
The same is true of society. 
To achieve progress we must 
have some ‘negative energy’. 
We economists are willing to 
be the negative terminal, and 
you entrepreneurs feel free to 
be the positive one!”, remarked 

Xu Xiaonian, Professor of Economics and Finance at China Europe 
International Business School, setting an “ominous” tone for his 
address. 

And his point is, “the economic slump in Europe will continue”. “I 
make this prediction based on the following facts: the European balance 
sheet has been unbalanced for 5 years, and the U.S. deleveraging has 
almost finished. And the government has no idea what needs to be done 
after the financial crisis,” he said. 

“France is in urgent need of structural adjustment and true leadership”, 
Xu Xiaonian observed. “A country’s leader should try to convince 
voters to accept his ideas for the future of the country, instead of 
pandering blindly to voters. Those pandering for votes are not ‘leaders’, 
but ‘followers’. The same is true for businesses. A great company shall 
be able to lead, not just follow,” Xu pointed out. 

The EU structural adjustment has become a politically sensitive issue, 
with the region’s unsustainable welfare model also turning into an off-
limited topic. Without having the two issues properly addressed, “how 
can one be sure of the EU’s recovery?”, Xu wondered, not to mention 
the fact that the performance of EU banks, companies and the EU 
government debt level haven’t returned to normal yet. 

“EU companies also avoid such issues as labor and taxes. The 
government shall take the initiative to cut, not raise, taxes, and slash 
spending. The same goes for China. Long-term structural problems will 
undermine future competitiveness.  Only when companies thrive can a 
country have a solid foundation,” he pointed out. 

“Paris today is reminiscent of the Paris of the early 1990s. Back then, 
there were also a lot of Asians spending generously in the city. And 
that’s why the more bustling it seems, the more worried I am. I don’t 
want to see we Chinese make the same mistakes as the Japanese. All 
signs point to such a possibility,” he warned. 

However, he was nonetheless impressed with the French companies’ 
innovation capabilities. 
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Just a Beginning

“We can feel a sense of urgency in the air here, and we 
understand that like their Chinese counterparts, the French 
government and companies are under tremendous pressure 
right now. And that’s why we are here,” said Mr. Liu 
Chuanzhi, head of the CEC delegation in Paris. 

Europe has been mired in an economic slump, Liu pointed 
out, while Chinese companies are also struggling to survive. 
“In a tough economic environment like this, would it be 
better to unite and look for a way out together, or to further 
expand our conflict?” Liu Chuanzhi asked. “Obviously the 
former.” he answered himself. 

Liu believes the trip had achieved three goals: to get 
acquainted with the business climate of France and 
Belgium and the European “contractual spirit”; to boost the 
image of Chinese private companies; and to seek business 
partnerships. “The concept of business integrity I advocate 
is actually in line with the ‘contractual spirit’ ”, he pointed 
out. “In China, credibility has been deteriorating rapidly, and 
a nation that has no credibility has no future. I hope every 
Chinese entrepreneur will do their parts to reverse the trend 
and make active efforts to promote business integrity,” he 
said. 

After visits to such centuries-old French companies as 
Dassault, Schneider Electric and Chanel, Mr. Liu Chuanzhi 
keenly realized that in addition to advantages in technology 
and innovation, the longevity of these companies could also 

be attributed to one common practice— strict adherence to 
the contractual spirit. This is one of the most important things 
the delegation had learned on this trip, Mr. Liu pointed out. 

“Mr. Barroso has assured us that the China-Europe trade 
friction is purely economically, not politically, driven,” Mr. 
Liu emphasized. Liu further pointed out that the delegation 
has been convinced of the vast potential for cooperation 
between the companies of the two regions. 

“France and Belgium have good technologies and brands, 
while China has a massive market and manufacturing 
advantages. We’ve been trying to figure out how to use 
investment opportunities to combine the complementary 
advantages of the two sides,” Mr. Liu explained. 

Although the primary purpose of this visit is to “get the lay 
of the land and meet some friends”, after heading back to 
China, the visiting entrepreneurs will send follow-up teams 
to Europe to seek further information about the region, and to 
finalize relevant investment and collaboration projects, said 
Mr. Liu. 

According to Mr. Liu, ten investment-oriented CEC member 
companies have formed an investment alliance planning to 
collaborate extensively with European investment firms. 
“I hope Chinese private companies can make concrete 
contribution to Sino-European friendship and economic 
growth,” he said. 
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