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From November 28th to December 5th, 20 members of the China 

Entrepreneur Club embarked on an eight day mission to Singapore 

and Australia, visiting four cities and covering 26 separate events 
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Purpose of Visit
Promote the development of business and trade between Chinese 

private enterprises and Singaporean/Australian business, academ-

ic and government organizations. 
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The CEC is a non-profit platform with a membership composed of some of the larg-

est private business founders in China. This exclusive membership includes found-

ers of world renowned companies like Legend Holdings, Alibaba, Fosun Group, 

Wanda Group and over 40 other leading Chinese enterprises. 

Why would these business founders choose to take part in overseas visits together 

as a group, and what do they hope to achieve through such annual visits?

“Our primary objective is to bolster business, academic and government collabora-

tion between the Chinese private sector and outside world. Across many sectors we 

look to discover synergies while promoting cooperation and investment”, explains 

Dr. Ma Weihua. Ma is both CEC Executive Chairman and Chairman of Wing Lung 

Bank. 

China Entrepreneur Club 
2014 International Visit to Singapore and Australia

A key annual event of the club, the International Visit has led delegations of 

China’s largest private business founders to the United States (2011), United 

Kingdom (2012) and France and Belgium (2013). For 2014, the International 

Visit marked a new chapter and region in the CEC’s global travel coverage -- 

Singapore and Australia. 

First, Build Friendships
Singapore was chosen as a destination of the 2014 visit for both the coun-

try’s unique position as a global hub in Asia, and close ties established local-

ly through the business of many CEC Members.

A group of twenty CEC Members led by CEC Executive Chairman Dr. Ma Wei-

hua, departed Beijing for Singapore on November 28th. After landing, the 

delegation proceeded directly from Changi Airport to meet with Prime Min-

ister Lee Hsien Loong.

On the way to the Istana (the official residence and office of the President of 

Singapore), Ma elaborated extensively on his understanding of the Singapore 

Model, as well as the strengths and advantages of Singapore as a global hub. 

The CEC Members see the International Visit trip as not only an opportunity 

to meet, learn and collaborate with overseas counterparts, but also a chance 

to learn and network more closely with each other. 
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Telling the Story of China 
“The annual CEC International Visit has already been recognized 

as a beacon of Chinese friendship and diplomacy.” As one of eight 

CEC Advisors, Mr. Wu Jianmin has joined in each International 

Visit since 2011, and looks on the annual visit as a critical step to 

bridge understanding between China and other countries. 

In his view, modern diplomacy is layered, and not only conduct-

ed by governments. While most former Chinese delegations have 

been comprised primarily of government officials, this stan-

dard is transitioning quickly towards a mix of government and 

non-government business focused representatives exploring the 

globe and building partnerships on all continents. 

As an advisor to the CEC and former Chinese Ambassador to 

France, Holland and Belgium, Mr. Wu Jianmin has a plethora of ex-

perience as a Chinese foreign diplomat. In his view, creating a new 

image of China on the world stage is a challenge and a priority of 

the Chinese government. “The story of China is multi-faceted, and 

these entrepreneurs represent the story of a new China. They are 

good at telling their stories in a way that helps the world better 

understand and engage with China.”

The CEC Members have indeed become experts at telling a story 

of modern Chinese business along with the challenges and tribu-

lations of China’s business environment. During a meeting with 

the Singapore Business Federation, Dr. Ma titled his discussion 

focus: New Opportunities under the New Normal, elaborating on 

new areas of investment opportunity for Chinese and Singaporean 

companies to engage in together. 

Capital and resource strengths in Chinese companies couple natu-

rally with the global experience and Chinese knowledge of Singa-

pore as an outbound hub for Asian companies. Similarly, through-

out the five days in Australia, discussion of the recently signed 

China-Australia Free Trade Agreement surfaced repeatedly in ex-

cited conversation on the great future of trade for both countries. 

The New Global Chinese Entrepreneur
I believe that the work of Chinese entrepreneurs, the economic freedom that you are promot-

ing and you are helping to take advantage of for the benefit of Chinese people and people 

everywhere, sets up very good example for people all around the world. I just want to con-

gratulate you for what you’ve done. You have seen opportunities, you have taken advantage 

of them, and hundreds of millions if not billions of people are the beneficiaries. 

-- Tony Abbott

Prime Minister of Australia

December 1, Canberra

“Since the 2011 International Visit to the US, each annual trip has borne fruitful results for 

the CEC Members”, remarked Zhu Xinli, Chairman of China Huiyuan Juice Group. Zhu had 

only visited Australia once prior to the 2014 International Visit, but on this trip found just 

what he was hoping for in Australia.

After meeting Prime Minister Tony Abbott in Canberra on December 1st, Australian Minister for 

Trade and Investment Andrew Robb took Zhu aside to introduce a comprehensive agribusiness 

project in Queensland including cattle rearing, beef processing, and sugar processing. 

“This is great, just what I was looking for.” Zhu explained. “Many restaurants in China need 

greater sources of high quality beef.” Over the past few years, Zhu has been transitioning Huiyu-

an Juice Group towards a “big agribusiness strategy” including both fresh and frozen foods. 
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Cooperation and Global Partnership
The Sino-Australian Free Trade Negotiations endured 22 rounds of talks 

over 9 years, with China and Australia striving to maximize mutual benefit 

and protect strategic interests.  In areas such as agricultural products and 

service industries entering into China, Australia wanted greater freedom, 

and China hoped Australia could allow greater market access for its good 

and services while also increasing the review threshold for Chinese enter-

prises to invest in Australia.

On November 17, 2014, President XI Jinping and Prime Minister Tony Ab-

bott jointly announced the conclusion of substantive FTA talks in Canber-

ra, signifying China would gradually exempt a series of export tariffs upon 

Australia’s agricultural products to China, and allow for greater admittance 

of Australian services in China. 

Much to the joy of the CEC Members, the review threshold for private Chi-

nese enterprises to invest in Australia was increased from AUD $248 mil-

lion to AUD $1.078 billion by Australia’s Foreign Investment Review Board. 

This review-free threshold is now equal to other free trade agreement part-

ners including Japan and the United States.

Australian enterprises also enhanced the admittance of China’s service 

markets, benefitting companies in industries such as finance, law, educa-

tion, tourism, health care and aged care.

Just post signing of the FTA, Freedom Foods Group struck a landmark agribusiness 

deal with CEC Member Liu Yonghao’s China New Hope Group in Canberra with the 

leaders of both countries present. Under a memorandum of understanding, the par-

ties will cooperate exclusively to develop and implement growth in long-term dairy 

milk supply through the establishment of new, large-scale intensive dairy farms in 

Victoria.

New Hope has established an investment fund of up to $500 million to be invested 

in Australian agriculture and part of these funds, along with funds from Freedom 

Foods, will be invested in the new dairy capacity.

Paralleling Interests 
From December 3rd, the CEC entrepreneurs paid a series of visits to leading Austra-

lian enterprises including Telstra, Cochlear, GrainCorp, CSIRO, CSL Limited, Good-

man Group, Dairy Australia and Treasury Wine Estates. 

Corporate Transition
Telstra Communications Limited is the 11th largest telecoms operator globally and 

the largest telecoms & media corporation in Australia, with over 100 years of history. 

Originally a state-owned enterprise, Telstra has transitioned into a market-oriented 

company with businesses including constructing and operating large telecom net-

works, mobile phone services, Internet access, paid TV, recreation products and ser-

vices.

David Thodey, CEO of Telstra explained: “Similar to other telecoms, we are also ex-

periencing transition. Time is greatly changing, and our businesses have to be trans-

formed to adapt to the changes. Our business service focuses on clients. We not only 

provide the best technology and friendly technology (user-friendly), but also pay 

more attention to humans.” 
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Corporate transition has been a common theme of many companies 

in the CEC in recent years. Wang Weibin of Suntrans Group is a great 

example. Suntrans has transitioned from real estate, to advanced 

healthcare and hospital facilities with more specialized services and 

community level coverage. Suntrans currently owns seven hospitals 

in Beijing. 

During a roundtable event with the Singapore Business Federation, 

Wang coincidentally sat next to a Singaporean member who was also 

looking for a potential Chinese partner in the construction of ad-

vanced military hospitals. Before the CEC departed Singapore the fol-

lowing evening, the two companies had completed the initial steps 

towards collaboration on three cutting edge hospitals in China. 

Wang also laid the groundwork for future cooperation with CSL Lim-

ited, during the CEC visit to CSL in Melbourne. 

Global Focus
Established in 1982, Cochlear is a leading medical device company in 

implantable hearing solutions including providing artificial cochlea 

implants for seriously impaired hearing. It has been directly operat-

ed in 20 countries with about 2700 employees.

As for various types of hearing loss, Cochlear has developed Cochle-

ar implants, bone conduction implants and bone anchored prosthet-

ics. Currently, 7 of every 10 people with artificial cochlea implants 

use Cochlear.

As a technology driven company, Cochlear has been focusing on re-

search and development, putting 15% of revenues into R&D yearly. 

“We set up our Headquarter in Macquarie University campus to do 

well in R&D.” Chris Roberts said. The Headquarter has thousands of 

employees who are engaged in the R&D integrating implants, clinical 

teaching and service.

“Our products will provide life-time service for users.” Roberts 

stressed. “They must combine cutting-edge technology and improve-

ment in treatment methods so as to guarantee Cochlear implants 

can provide service for patients 100 years down the road.”

Mr. Wang Chaoyong, Founding Chairman and CEO of ChinaEquity Group, was sur-

prised to learn Cochlear had an annual income of USD $ 800 million in fiscal year 

2013-2014. “Why hasn’t development been faster with such global potential?” he 

asked.

Roberts explained that many people do not know the advantages of Cochlear im-

plants, and some misunderstood Cochlear implants were not only suitable for chil-

dren, no age limitation restricts Cochlear products. Additionally, the operation and 

equipment costs are restrictive for those in the developing world without the finan-

cial help of insurance. 

Benchmark of Quality
Goodman Group is an integrated commercial and industrial property group that owns, 

develops and manages industrial and commercial space in continental Europe, USA, 

Asian-Pacific region, and North and South America. Goodman has projects in 11 coun-

tries across the world with aggregate area of 2.2 million square meters, firmly establish-

ing Goodman as one of the largest industrial property developers globally.

Goodman has accelerated its development in recent years with 33 mature properties 

in the Greater China Region. With the rapid development of e-commerce and retail 

industry in recent years, Goodman Group continues to grow its coverage in China 

and worldwide, with over half of Goodman’s current business income sourcing from 

outside Australia. 
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Market Disruptions
To accommodate China’s Internet development speed, 

new generations of Chinese logistics services companies 

represented by “Cainiao” are rapidly rising. On May 28, 

2013, Alibaba Group, Intime Group, combined with Fosun 

Group, S.F. Express and relevant financial institutions 

jointly announced the official launch of the project of 

“China Smart Logistic Network”, and all cooperative par-

ties together built Cainiao Network Technology Co., Ltd.

Cainiao intends to create an unprecedented smart logis-

tic network for China’s logistics industry over the next 

decade, enabling support of 30 billion average daily e-re-

tailing sales, and home delivery service within 24 hours 

across China. According to Alibaba’s planning, in the 

future, central warehouses would be built in 9 core cities 

and transit warehouses in over 20 cities, while a logistics 

warehousing network will be constructed in over 2000 cit-

ies across China.

“Frankly speaking, how will you deal with Cainiao’s com-

petitive low-cost model?” asked Frank Wu, Chairman of 

China Central Real Estate. 

Mr. Fan Yan Hok, Independent Director of Goodman 

Group, thought for a moment, replying: “In the short run, 

Alibaba has established its advantages in logistics relying 

on subsidies, and this is a situation special to China for 

now. We will not undercut Alibaba unless it undercuts us.”

“Everyone has the ability to do their own business in this 

big world.” Fan said with a smile. “China and Australia are 

two countries with vast area and I believe vast business 

cooperation opportunities in the future.”

Reflections from the Southern Hemisphere
Two reoccurring questions were asked of the entrepre-

neurs throughout the visit to Australia: 

Which industries are you targeting? 

What is your corporate strategy for the future of China?

“Chinese entrepreneurs have come to Australia not to 

speculate but move forward with serious investment 

intentions to benefit the people of both Australia and 

China.” Zhu Xinli remarked during a press conference 

in Sydney. “I previously had little understanding of Aus-

tralia. Though this was a very short trip, I have learned 

much while here.” 

Zhu elaborated, “The recently concluded Free Trade Ne-

gotiations between our two countries are practical and 

like-minded because both sides are looking toward the 

future. Among the many countries in the world, Aus-

tralia and China have some of the most complementary 

economic strengths. In the powerful Australian agri-

business sector, quality meat, dairy and other agricul-

tural products are exactly what the Chinese market 

needs. ”

Throughout the trip, Ma Weihua and Zhu Xinli stressed 

the Chinese way of “first become friends, then do busi-

ness.” The trust of friendship paves way for long term 

cooperation and benefits for both sides.

“We have great faith in the future of business coopera-

tion between our two countries. It is our hope that the 

actions of Chinese entrepreneurs can create a positive 

impression on the Australian people, and benefit their 

futures as much as ours.” 
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The Straits Times Online: 

China’s top entrepreneurs eye more ties with S'pore 
“Singapore's growing role as an offshore yuan hub has caught the eye of China's top 

entrepreneurs who are also keen to tap the city state's capital markets at a time of 

growing financial cooperation between the two countries.” 

Sydney Morning Herald: 

China Entrepreneur Club wants to allay investment fears
“The club's key goals are to boost the profile of Chinese entrepreneurs and improve 

the image and understanding of Chinese companies as their global investment 

grows, and with China poised to become a net capital exporter.”

The Australian: 

Beijing billionaire group to visit Australia
“The visit by the China Entrepreneur Club presents an exceptional opportunity for 

Australian companies seeking to export or attract investment by connecting with 

Chinese business leaders at the highest of levels.”

The Economist: 

Are you being served?

“Another important aspect of the FTA is that it represents the biggest opening of China’s 

services sector to foreigners. Chinese leaders are keen to transform the economy, from 

the world's sweatshop to one that is focused on domestic consumption and services.” 

Xinhua News: 

Cooperation opportunities for Chinese and Singaporean’s under the “New Normal
“CEC entrepreneurs have met with high level Singaporean business and government 

officials to discuss the topic of the ‘New Normal’ and the nascent opportunities for 

collaboration in this new era. China Entrepreneur Club Chairman Dr. Ma Weihua ex-

plains, ‘Under the ‘New Normal’, there is a need for improved economic structuring, 

smarter growth, and improved systemization.’ ”

2014 CEC International Visit Media Excerpts
Ministry of Foreign Affairs of the People’s Republic of China

Australian Government Department of Foreign Affairs and Trade

Embassy of the People’s Republic of China in Singapore

Embassy of the People’s Republic of China in Australia

Embassy of Singapore in China

Singapore Economic Development Board (EDB)

Embassy of Australia in China

Australian Trade Commission (Austrade)

New South Wales Regional Government

Victoria Regional Government

Australia New South Wales Trade and Investment Office in China

Victoria Government Business Office in China

Business Council of Australia (BCA)

The Australia China Business Council (ACBC)

Tourism Australia

Dairy Australia

Singapore Business Federation (SBF)

Contact Singapore

Commonwealth Scientific and Industrial Research Organization (CSIRO)

The Australia Centre on China and the World (CIW)

East Asian Institute at National University of Singapore

Temasek Holdings

Aveo Australia

Barangaroo Delivery Authority

Cochlear Ltd.

CSL Limited

Goodman Group

GrainCorp

Macquarie Group

Royal District Nursing Service (RDNS)

Telstra International Group

Treasury Wine Estates (TWE)

Wesfarmers
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